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The book is a self-help guide on the model of the Dale Carnegie series and 
Napoleon Hill's path breaking twentieth century treatise "Think and Grow Rich". 
The book helps the modern day reader understand his needs and accomplish his 
goals by following the techniques given. 
 
The book gives the twelve universal laws of success as the Law of Thought, Law 
of Change, Law of Vision, Law of Command, Law of Human Magnetism, Law of Focus, 
Law of Action, Law of Value, Law of Relationships, Law of Supply, Law of 
Persistence, and Law of Truth. Each universal law is described biblically and 
metaphysically. Though these techniques are theoretical, the way in which they 
are presented make the readers easily follow them, and apply them in their day-
to-day life and achieve success. 
 
The Law of Thought shows how to improve one's self image, the Law of Change 
shows how one can change one's world or notions, the Law of Vision describes the 
kind of goals one should focus on, the Law of Command gives out valid points on 
leadership qualities like affirmation, the Law of Human Magnetism spells out the 
importance of having 'attitude', the Law of Focus shows the importance of self 
discipline, the Law of Action brings out the importance of successful planning, 
the Law of Value gives out the four principles of wealth and how they should be 
used to create more wealth, the Law of relationships describes the four key 
relationships in everyone's life - like with God, oneself, and others, the Law 
of supply shows that opportunities are always present, one needs to realize this 
and recognize an opportunity when they see it, the Law of Persistence brings out 
the folly of postponing, and finally the Law of Truth gives the importance of 
the truth principles like perfection, prayer, forgiveness, motive, judgment, and 
discernment. In this manner, the twelve laws help in developing the personality 
of a person, and thereby making him/her successful. 
 
This book is sure to find the approval of every one who reads it, and is going 
to find its place amongst classic self-help books. Herbert Harris will with this 
book be a household name in the manner of Dale Carnegie and Napoleon Hill.  
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